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WICHITA FAMILY WINS $50,000 HOME MAKEOVER FROM DIRE CTBUY

Wichita, Kan., April XX, 2008 — Most of us would never in a million years thihiat

we could be lucky enough to win $50,000. And likest people, the Demar family from
Wichita, Kansas, was in disbelief. On March 15,2@irectBuy, the leading members-
only showroom and home design center that offereaadise at manufacturer-direct
prices, announced the Demar family as their $50H@®e Makeover Contest Winner.

“When we received our open house invitation inrtrel with a chance to win $50,000,
we thought, ‘why not try,” said Linda Demar. “Boever did we think we were actually
going to win! In fact, the certified mail announgiour winnings sat on the kitchen
counter for 2 days before we let ourselves thinkight be true.”

It wasn’t until DirectBuy of Wichita
Marketing Associate Michael Lee
personally handed over the check, that th
Demar family finally realized that they
indeed were the winners of $50,000. Lee
the marketing associate who sent Linda apd
Kim Demar their key and booked their
appointment.

Franchise Owners Warren Schaal and

Kevin Ferrante invited the whole marketin

staff and surprised Lee by handing him th

check in front of everyone and asking him

to present it to Linda Demar. “It was the

neatest thlng that | have ever done in my Wichita franchise owners Warren Schaal (left) and kevin

life,” said Michael Lee. Ferrante (right) with winners Linda and Kim Demar ( middle).

“We've always said that the Home Makeover Conteatgreat program,” said co-owner
Warren Schaal. “Everyone imagines how awesome utiadvbe to have someone win
from your showroom, but for it to actually happearour center is incredible. Being part
of DirectBuy is a life-changing event, but thisuisbelievable.”



“We can't thank DirectBuy enough for this wonderfydportunity they have given us.
We are definitely looking forward to remodeling dwame and buying furniture that |
have been dreaming to buy for some time now,” aida Demar.”

The Demar family entered the $50,000 home makeawstest by attending an Open
House at DirectBuy of Wichita. The Open House sigleed to educate consumers about
DirectBuy's unique business model, and how it essbiiembers to avoid traditional
markup on top brand-name products for in and ardheitt homes. DirectBuy takes
special care to help prospective members deterwlirther a membership is appropriate
for their lifestyle and buying habits.

Members of DirectBuy have access to thousand®wofst including kitchen cabinets,
flat-screen televisions and major appliances framdneds of top manufacturers and their
authorized suppliers. Since DirectBuy offers braatie merchandise with no traditional
retail markup, members are able to save hundreds, thousands, of dollars on
purchases for their homes. To assist with homewvagian, DirectBuy members also have
access to licensed interior designers and proghedtialists who are specifically trained

in one of five areas of merchandise: Home Furngdhilome Improvement, Flooring,
Accessories, and Entertainment/Outdoor.

About DirectBuy

For more than 36 years, DirectBuy has been shothimgsands of consumers
unparalleled ways to save as they shop for viguaterything for in and around their
homes — from furniture, carpet and flooring, andtom window treatments, to kitchen
and bath cabinets and fixtures, appliances and nmobh more.

DirectBuy enables members to purchase most evedupt offering from several
hundred manufacturers at more than 150 showroomssablorth America. To request a
"Free Insider's Guide to Buying Direct” and a \bsi Pass to learn more about the
superior value and benefits of a DirectBuy membprshsit www.directbuy.conor
http://www.directbuycares.com/




